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SignUp4 Announces Resultsfor FY 2002

ATLANTA, GA., December 31, 2002. SignUp4, the leading provider of registration,
survey and data management solutions to meeting planners and the Fortune 2000, announced
its financia results for the year ending December 31, 2002. Year revenue growth topped
150% vs. 2001 results and client base growth exceeded 120% for the year adding industry
leading companies to its user base.

“This was a fantastic year for the company!” exclams Nick Romano, SignUp4’s Vice
President of Operations. “Our growth rate in revenue and client acquisition indicates the
market’s growing acceptance of web based solutions as a legitimate avenue for event
registration and corporate/event surveys.”

2002 aso brought new personnd to round out sales and marketing efforts. “Overdl, we view
our continued growth as the market's validation of both our products and our commitment to
superior customer care.” adds Michael Wright, Vice President of Sales and Marketing. “Our
god is to continue our expanson effort without loosing sight of how we continuoudy
succeed — by giving our clients the one-on-one attention they need.”

“We expect 2003 to be an even better year,” adds Romano, “with mgjor product releases
scheduled and new partnerships and clients to be announced. We're anticipating 2003
growth rates to exceed 2002 by at least 30%.”

About SignUp4

With corporate offices in Atlanta, GA, SignUp4 solutions streamline the event management
and data collection process for event planners and corporate entities. Clients enjoy an
enhanced event planning and management experience through flexible, quaity solutions.
You can visit SignUp4’ s website at www.signup4.com or call at 404.237.8945.
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